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Private equity investors, bank debt lenders and corporate acquisitions
teams all face the challenge of assessing where true value rests in third party
companies of potential interest to them. Opinions on approach may vary, but
ultimately one has to be able to link trading performance to rudimentary
industry norms and sector yardsticks. Due diligence carried out by the
transaction services consultant advisor, sets out to fulfil this role.
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CSA is a commercial due diligence and
business strategy consultancy, with clients
across the Private Equity, Bank and
Corporate sectors.

